Vending Intelligence .
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A unigue answer to the restocking headache!
Vending Intelligence uses statistical data from | -
stock loaded at each vending machine to guess| | 2 S
each machines needs. Lz

M2 neaY8REIHELY S

How does this help? It's like having a crystal balr.
It prioritises the calls: machines that are near empty
are put on the route while those that are well stocked
can wait. It tells you how much product to take from
the van avoiding going back for the a few extra boxes

y — ¥ Thatsaves time and efforivhich meansnore calls
can be doneeach day an@ach call is productive

When making regular calls Vending Intelligence calculatesrtimemum

guantity of stock needed to last until the next

scheduled visit, therebeducing wasteon short
shelf-life products.

...and in the vending industry with tight
marginsefficiency is paramount

What else does it do? Like other vending

applications Vending Intelligence keeps a check on stock sold, cash

collected, fault reporting and so on, but Vending Intelligence sends this

report by emailat the time of update. Keeping a tight track on activity;

correlating products sold with money collectetbroving securityvia

automated reporting.
...And as for price, Vending Intelligence uses the latest
IPAQ devices, which are widely availablel@at cost The
software is just £100 per IPAQ per year, with an additiona
£120 initial set up cosBut we are confident that you will
increase your profits by using Vending Intelligence and
will recoup the software costs within six months,

..and if not we’ll give your money back!
For more information contact Andrew Cook on 077668623

vending@cmsoftware.co.uk



